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The world is changing  
– so should your insurance

New policies offer better protection

Like any industry, the insurance industry has evolved over time. Modern 
policies can offer you better protection and more extensive cover.

When comparing a critical illness policy sold in 2007 with one sold  
in 2017, the more modern policy may have better claims wording, 
provision for part-payment and other advantages.

If you have simply been paying your premiums on the same policy for 
years, it is likely that, as well as facing the risk of being underinsured, 
you also won’t be benefiting from the kind of comprehensive cover 
offered by today’s policies. 

Let us protect you

With so many different types of protection insurance on the market,  
it’s not surprising that many people just stick with the cover they have.  
It may not be the best cover for them. We can assist you in finding the  
very best policies for your circumstances, so you have the peace of mind 
that you, and your family, will be protected should the worst happen.

Please note: Older policies may cover illnesses which modern policies 
do not. Premiums may be cheaper due to the age of the policy. Certain 
cover may be excluded on a new policy due to pre-existing conditions.

Always get professional advice when reviewing your insurance policies.

As with all insurance policies, conditions and exclusions will apply

The world is changing rapidly in a way that 
nobody could ever have expected, meaning 
your personal and financial circumstances are 
likely to have changed. It is important to 
regularly review all aspects of your finances 
and that includes reviewing your protection 
insurance, to make sure your policy provides 
adequate cover for your changing needs. 

Underinsured

If you don’t regularly review and update your policy, any pay-out  
you do receive from your claim may not be enough to cover you  
and your family’s needs if you were to die or if you are unable to  
work due to illness. 

Say you took out a life insurance policy covering you for a certain 
amount. After several years, you may have children, resulting in  
a move to a larger house. If you take a larger mortgage; your monthly 
outgoings would increase, and you would have bigger bills to pay. 
Therefore, the lump sum paid out to your family upon your death 
would no longer be sufficient to sustain their lifestyle and might leave 
them facing financial hardship.
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Jargon and lingo – 
talking about mortgages
From agreement in principle and loan-to-value to 
freehold and leasehold, we’ve compiled a list of  
terms you’re likely to come across when buying  
a property and what they actually mean. 
Buying a property can be a complicated process, and even more confusing when 
you’re confronted with various terms you’ve not come across before. To help  
you make sense of it all, we’ve listed some key definitions you’ll need to know.

This list should give you a good head start  
when it comes to understanding the jargon 
around mortgages. To help you take the stress 
out of buying a property, speak to a financial 
adviser about how they can help you find  
the most suitable mortgage and guide  
you through the process. 

Agreement in principle A document from a mortgage lender with an estimate of how much money you may be  
able to borrow. You can use this to prove to a seller that you can afford to buy their property.

Annual percentage  
rate (APR)

The overall cost of a mortgage, including the interest and fees.  
It assumes you have the mortgage for the whole term.

Arrangement fee A set-up fee for your mortgage.

Base rate The interest rate the Bank of England charges other banks and lenders when they borrow money.

Buildings insurance Covers you for damage to the structure of your home – you’ll need to have a policy  
in place when you take out a mortgage. 

Capital The amount of money you borrow to buy a property.

Conveyancing The legal process you go through when you buy or sell a property done by a licensed conveyancer or solicitor. 

Deposit The amount you need to put down in cash towards the cost of a property.

Equity The amount of the property that you own outright – your  
deposit as well as the capital you’ve paid off on your mortgage.

Fixed-rate mortgage The interest rate on the mortgage stays the same for the initial period of the deal.  
Your rate won’t change with the Bank of England base rate during this time.

Flexible mortgage Allows you to underpay, overpay or take a payment holiday from your mortgage  
– they are usually more expensive than conventional mortgages.

Freehold You own the building and the land it stands on.

Gazumping When an offer has been accepted on a property but a different buyer makes  
a higher offer, which the seller accepts.

Guarantor A third party who agrees to meet the monthly mortgage repayments if you can’t. 

Help-to-Buy The government has introduced various Help to Buy schemes to make buying a home easier,  
including equity loans, mortgage guarantees, ISAs and specific schemes for Scotland and Wales. 

Interest-only mortgage You only pay the interest on your mortgage each month without repaying the capital. 

Joint mortgage A mortgage taken out by two or more people. 

Land Registry The official body responsible for maintaining details of property ownership.

Leasehold You own the building but not the land it stands on, and only for a set period. 

Loan-to-value The size of your mortgage as a percentage of the property value.

Porting Allows you to transfer your borrowing from one property to another if you move, without paying 
arrangement fees. 

Repayment mortgage You pay off interest and part of your capital each month.

Stamp duty You’ll need to pay stamp duty land tax when you buy a property over a certain price.

Standard variable rate (SVR) The default interest rate your lender will charge after your initial mortgage period ends. 

Tracker mortgage The interest rate on your mortgage tracks the Bank of England base rate at a set margin above or below it. 

Valuation survey Lenders will carry one of these out to check whether the property is worth around the  
amount you’re paying for it. 

YOUR HOME MAY BE REPOSSESSED IF YOU DO NOT KEEP UP REPAYMENTS ON YOUR MORTGAGE
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The value of advice 
Throughout our lives, we face having to make 
financial decisions that can have a major impact 
on our wealth, as well as determining whether we 
meet our goals, and can protect ourselves and our 
families from unexpected events. A carefully 
thought-through financial plan can make a positive 
difference, no matter what stage of life you’re at. 
Isn’t expert advice only for the wealthy? 

Certain life events, such as buying your first home, having a baby or retirement, will 
tend to prompt people to seek advice.

And don’t think that professional financial advice is only for the very wealthy or is only 
useful when it comes to making complex investment or pension decisions. Even a 
seemingly straightforward financial goal could involve numerous decisions and 
having to make a choice from a range of different products and providers.

Research has found that two in five people think they don’t have sufficient wealth to 
seek advice and over a quarter (27%) think advice is only for those with savings over 
£100,000. The reality is that 77% of those who have either sought advice or who 
currently have an adviser, have savings and investments of less than £100,000, 
compared to just 5% with more than £500,000.

Is it worth seeking financial advice? 

Over the years, research has produced some interesting findings that highlight the 
benefit of taking advice when making financial decisions. 

When assessing financial returns, one study found that individuals who receive 
financial advice were likely, on average, to receive 4.4% more per annum in net 
returns. This was through a combination of financial planning, tax advice, 
preventing behavioural mistakes and rebalancing portfolios.

Elsewhere, another study highlighted that receiving professional financial advice 
over a five-year period (between 2001 and 2006), resulted in a total boost to 
wealth (in pensions and financial assets) of nearly £48,000, a decade later.

The real value of advice

Good financial outcomes are obviously important, but the true value of financial 
advice can be measured in different ways. As well as saving you time, working 
with a trusted financial adviser can give you the peace of mind and reassurance 
that things are in hand.

No two clients will have the same requirements, so it’s vital you obtain sound 
financial advice tailored to your individual needs. That’s where we can help, with 
tailor-made advice which helps to add value, whatever stage of life you’re at. 

The value of investments and any income from them can fall as well as rise and 
you may not get back the original amount invested.

Past performance is not a reliable indicator of future performance and should not 
be relied upon.
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